
STEVEN L. BRAUN, CLU®

TURNING YOUR DREAMS INTO A 

PROSPEROUS LIFE

Our number one job is to

know you and your dreams.



Some advisors only focus on insurance. Others just on 

investment strategies. We will partner with you and look at your 

total financial picture. Our integrated approach helps you build an 

achievable, flexible financial plan with the right mix of insurance 

products and investment strategies to help get you to your goals.

Our end goal is to help you turn your dreams and ideas into 

action that makes a difference.

OUR FINANCIAL

PLANNING APPROACH



STEVEN L. BRAUN, CLU®

Steve began with Northwestern Mutual over three decades ago. He found 

early success while building a thriving insurance practice. As the industry 

evolved and Northwestern Mutual added investment services to its 

platform, Steve embraced this change and evolved into offering 

comprehensive wealth management services.

Clients value Steve’s ability to identify financial goals and recommend 

trusted colleagues with specialized expertise to help make those goals 

attainable. Steve brings to you his own team, plus a network of local and 

national experts.

Combining Business, Fun and Community to Make a Difference
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OUR PLANNING PROCESS

1. IDENTIFY YOUR GOALS
First, we’ll make sure we understand what’s important to 

you and your loved ones, where you are today and where 

you want to be in the future.

2. DEVELOP YOUR PERSONALIZED PLAN
We’ll analyze your financial situation, and develop 

recommendations that can help you and your family 

achieve financial security.

3. IMPLEMENT YOUR STRATEGIES
We’ll bring your financial plan to life with quality products 

and solutions.

4. REVIEW YOUR PLAN
Throughout life, even small changes can impact your 

financial plan. We’ll help you adjust your plan as needed to 

stay on track. 



STEPS YOU CAN TAKE AT 

DIFFERENT LIFE STAGES

Early Career

20s-30s

Later Career

40s-50s

Early Retirement

60s-70s

Later Retirement

80s+

Wealth Preservation 

and Distribution

Prepare Basic Estate Plan Review/Revise Estate Plan Review/Revise Estate Plan Review/Revise Estate Plan

Develop Retirement Income 

Strategy

Implement Retirement Income 

Strategy

Update Retirement Income 

Strategy

Wealth Accumulation

Begin Accumulating for 

Retirement

Continue Retirement 

Accumulation
Consolidate Portfolio

Begin Education Savings Fund Education

Develop Asset Allocation

Review Asset Allocation

Transition Assets 5-10 Years 

Prior to Retirement

Review Asset Allocation

Transition Assets 5-10 Years 

Prior to Retirement

Review Asset Allocation

Risk Management

Obtain Disability Protection

Address Survivor Needs

Review Disability Protection

Review Survivor Needs
Review Survivor Needs Review Survivor Needs

Obtain Healthcare
(Northwestern Mutual does not

offer health insurance)

Evaluate Post-Career 

Healthcare Needs
Address Healthcare Needs Review Healthcare Needs

Address the Need for Long-

Term Care Protection

Ensure Arrangements for Long-

Term Care Protection

Review Arrangements for Long-

Term Care Protection



FINANCIAL PLANNING

SOLUTIONS OVERVIEW

Income 

Protection

Education 

Planning

Retirement 

Planning

Investment 

Advisory

Private 

Client 

Services

Trust & 

Estate 

Planning

Business 

Planning

We provide customized financial solutions and 

recommendations to help our clients plan for their 

financial futures.



STRENGTH OF
NORTHWESTERN MUTUAL

Northwestern Mutual has been helping clients take control 
of their financial future for over 160 years. 

The company puts clients first and it has built a long, rich 
history of doing the right thing for policy holders. 
Northwestern Mutual does not have shareholders, nor 
does it have to report to Wall Street. As a result, the 
company is able to focus on achieving long-term value.

Northwestern Mutual, Milwaukee, Wisconsin

“The ambition of the Northwestern has been less to be large than to be 
safe; its aim is to rank first in benefits to policyowners rather than first in 
size. It (is) pre-eminently the policyowner’s company.”

- Executive Committee, 1888



Survivor Income

Wealth Accumulation

Wealth Transfer

LIFE

INSURANCE

Income Protection
DISABILITY

INCOME

Protect against the financial

impact of needing care

LONG-TERM

CARE PLANNING

Wealth Accumulation

Longevity Protection

Guaranteed Income for Life
All guarantees in an annuity are backed solely by the

claims-paying ability of the insurer.

ANNUITY

INCOME
PROTECTION STRATEGIES

All Financial Planning Starts 
with Protection



Education 
Funding

529

Coverdell

Life 
Insurance Investments

Custodial 
Accounts

Roth 
IRA 

The primary purpose of life insurance is the death benefit, which can help ensure that your children are still able to get the kind of education you desire for them even if your gone. Additionally, 
whole life insurance builds up cash value that can be accessed to help with goals like education funding. However, utilizing the cash value will reduce the death benefit, may necessitate greater 
outlay than anticipated, and could result in an unexpected taxable event.

Most people don’t realize the number 

of options available to meet education 

funding goals. We’ll help you evaluate 

the options and how they may meet 

more than just education funding.  

EDUCATION

PLANNING



ACCUMULATION TRANSITION DISTRIBUTION

• Income earning years 

•Disciplined saving

•Diversify accumulation vehicles

•Goal of maximize returns

•Monitor reaching goals

• Prepare for new 
investment phase 

• Evaluate current 
security positions 

• Review product mix 
and adjust if necessary 

• Evaluate asset location 

• Manage income sources 

• Optimize income 

• Guaranteed income sources 

• Investment income- leverage 
multiple sources 

• Minimize taxes 

Steven L. Braun does not give legal or tax advice. Taxpayers should seek advice based on their particular circumstances from an independent tax advisor. 

No investment strategy can guarantee a profit or protect against a loss.

RETIREMENT

PLANNING
Our goal is to take the guesswork out of 

retirement income so you can relax.



We excel in providing personalized expertise to help 

you manage, grow and preserve your investments.

We’ll help you navigate through the complexities of 

investing and tax efficiency to grow and protect your 

wealth.

All investments carry some level of risk including the potential loss of principal invested. 
No investment strategy can guarantee a profit or protect against loss. 

INVESTMENT

ADVISORY



PRIVATE

CLIENT SERVICES

We offer a fully discretionary, flexible portfolio 

management solution for high net-worth individuals that 

uses a combination of individual securities and other 

investment vehicles to manage client assets.

We serve as the financial planner and relationship 

manager while partnering with the NMWMC PCS 

investment team to provide the investment management.



TRUST AND 
ESTATE PLANNING

The Northwestern Mutual Wealth Management Company 

(NMWMC) can act as a corporate trustee in all 50 states. 

This permits us to service the needs of high net-worth 

clients who choose to create trusts as part of their estate 

plan or who are beneficiaries of a trust established by 

someone else.

By using NMWMC as trustee, clients get the benefit of 

developing a long-term relationship with a Northwestern 

Mutual advisor who can plan for their family’s 

comprehensive financial situation while being affiliated 

with an extremely stable institution.



Our business planning solution takes into 

account everything you’ll need to start, 

grow, expand and transfer your business 

all while understanding the impacts to 

your personal plan. 

* Liability coverage not offered by Northwestern Mutual.

*

BUSINESS

PLANNING



OUR TEAM

We are committed to providing exceptional customer 

service to you and to all our clients.

Our team comes from various backgrounds 

and offers a variety of skills. Together, we provide a 

well-rounded and effective approach to customer 

service.

DEMELZA Y STEINFELS
Director of Client Services

DAVID W GORDON JOHNSON
Investment Operations

STACY L COCHRANE
Director of Marketing & Business Operations

TANYA RENEE KING
Associate Financial Rep

VITALIY K STURLIS, CFA
Investment Operations Assistant

We're uniquely positioned to look at the totality of your financial information and to 

organize it so you'll be confident in your financial future



LOCAL

TEAM OF SPECIALISTS

To address your unique needs, we believe in a 

collaborative approach, and that’s why Steve is part of a 

network of professionals who have combined their 

talents, skills, and expertise to provide even more 

exceptional service than he can offer alone.

Clients appreciate that our passion, dedication, knowledge and commitment are 

resources that will help them attain financial security

CHRISTINA COLLINS
CFP®, CPWA®, CLU®, ChFC®, RICP®

Wealth Management Advisor

CHRISTIAN DILL

CFA, CFP®

Wealth Management Advisor

JOHN ARAUJO

RHU®

Financial Representative

KURT KIDDER

J.D., ChFC®, CFP®, AEP®

Estate & Business Planning Advisor

AL PATEL

CFA, CFP®

Wealth Management Advisor

SEAN PICKETT

CFP®

Financial Advisor



TOM LIPSCOMB III
Financial Representative

BRAD BAUNE

CLU®, ChFC®

Wealth Management Advisor

GEORGE BLAHA
Financial Representative

SCOTT SPARKS

CLU®, ChFC®, RICP®

Wealth Management Advisor

JOHN FOLKERT

CLU®

Business & Estate Planning Specialist

NATIONAL

TEAM OF SPECIALISTS

To address your unique needs, we believe in a 

collaborative approach, and that’s why Steve is part of a 

network of professionals who have combined their 

talents, skills, and expertise to provide even more 

exceptional service than he can offer alone.

Clients appreciate that our passion, dedication, knowledge and commitment are 

resources that will help them attain financial security

TIMOTHY RADDEN

CLU®, AEP®, ChFC®, CLTC
Wealth Management Advisor



COMMUNITY

INVOLVEMENT

Steve and his team are incredibly passionate about 

serving in their community. Steve is a recent 

recipient of the National Community Service Award 

for his work with Cures Within Reach. Some of the 

organizations that he and his team support include:



DELIVERING ON OUR PROMISES

Steven L. Braun, CLU®

One N. Wacker Dr.

Suite 4600

Chicago, IL 60606

Bus: 312-641-8925

Cell: 847-910-8686

Fax: 312-277-3440

steve.braun@nm.com

www.steve-braun.com



Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure 
for important information on the Northwestern Mutual Wealth Management Company, its services, fees and conflicts of 
interest before investing. To obtain a copy of one or more of these brochures, contact your representative.

Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company, Milwaukee, WI (NM) 
(life and disability insurance, annuities, and life insurance with long-term care benefits) and its subsidiaries. Steven L Braun
is a Representative of Northwestern Mutual Wealth Management Company® (NMWMC), Milwaukee, WI (fiduciary and fee-
based financial planning services), a subsidiary of NM, and federal savings bank. All NMWMC products and services are 
offered only by properly credentialed Representatives who operate from agency offices of NMWMC. Representative is an 
Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, WI, (long-term care insurance) a 
subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a 
subsidiary of NM, broker-dealer, registered investment adviser and member FINRA and SIPC.

The products and services referenced are offered and sold only by appropriately appointed and licensed entities and 
Financial Representatives. Financial Representatives and their staff might not represent all entities shown or provide all the 
services discussed on this material.


